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There’s no question it’s a rental market, and it’s a rental 

market until this economy turns around,” claims Gamble. 

On-site ecOnOmics
Stephane Guerchon, managing director and vice presi-

dent, Rubble Master Systems Inc., in Montreal, says sales 

over the last two years have been “tremendous,” partly 

because hauling is getting so much more expensive—es-

pecially the cost of fuel. As a result, a lot of medium-sized 

contractors that would not have been able to afford to buy 

a crusher for recycling before are now rethinking it.

Costs come down when you have one crusher that does 

everything, instead of several for several different types of 

materials, says Guerchon. “You are saving money because 

you don’t have those trucks going to the dump and getting 

dump charges, and then you don’t have trucks going to the 

quarry to buy materials—since you already have that mate-

rial. So it’s a huge benefit,” he says. 

In the past, many contractors and developers went for 

big, heavyweight crushers, and, since they weren’t always 

able to transport them, they were constantly bringing materi-

als over to the crusher. Now they can bring the crusher right 

to their job sites. 

“My crushers start from maybe 11 or 12-ton machines 

to about 30 tons, so they don’t require special transportation,” 

says Guerchon. “They are very easy to transport, and once 

you arrive on-site, you have maybe 10 or 15 minutes preparing 

the crusher and it’s ready to work.” 

Contractors sometimes doubt the range of the materials 

that Guerchon’s crushers can handle until they get proof. 

They often check the material after crushing to make sure 

that it worked as it was supposed to.

 “The jobs are so tight today and the price is so high—

you have to compete for every job,” says Guerchon. “So it’s 

important to them to differentiate themselves from the other 

contractors, and the savings they can get with the crusher can 

make that difference.” 

Guerchon notes that a contractor who is considering 

buying a recycling crusher should ensure that they have 

enough quantity to crush. While that number used to be 

a minimum of 10,000 tons or so a year, Guerchon says his 

company’s crushers can accommodate even medium-sized 

or small contractors with as little as 5,000 tons per year—

and they’ll still see some savings.

The Right Tools
for Your
Job Site.

ModSpace has the right
solution for your space
requirements.
•Site trailers – single, double
or larger

•	Designer	sales	offices	and	
multi-unit complexes

•	In-plant	offices	and	mezzanines
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•Furniture packages

Call for a FREE quote:
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“It’s important to them to differentiate  
themselves from the other contractors,  
and the savings they can get with the  
crusher can make that difference.”
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